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MARKET SNAPSHOT

AVERAGE SALE PRICE HOMES SOLD (1Z MONTHS) ACTIVE LISTINGS (JULY) MONTHS OF SUPPLY DISCOUNT FIE]RPIIEEIRIEINAL LIST DISCOUNT FROM FINAL LIST PRICE
843,531 119 I 1B 1% -1.6%
' A A A 4, . A 0/0 4
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IE-YEAR MARKET TRENDS Historical data retained internally; public report shows the most decision-relevant period.

SALES E FRIEE TREND 15-year rolling window | 12-month rolling measures = Average Sale Price Homes Sold
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DlS[:["_lNT RATE 15-year rolling window — Discount from Original List Price Discount from Final List Price T[lWN STATS
15% )
Population 18,061
10% Total Housing Units 7,278
s9 Single-Family Homes 5,014
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General Tax Rate (2025) 3.200%
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- Average Tax Bill (2025) $14,063
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E Source: Garden State MLS (market activity); New Jersey Department of the Treasury, Division of Taxation (tax statistics).
Data deemed reliable but not guaranteed.
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MARKET LIGLIDITY BY PRICE RANGE JULY 2026

[ ] HOMES SOLD (RECENT 12 MONTHS) ACTIVE LISTINGS (CURRENT)
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TOWN CONTEXT
AGE OF HOUSING STOCK PROPERTY TAX SNAPSHOT
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E Source: Garden State MLS (market activity); New Jersey Department of the Treasury, Division of Taxation (tax statistics).
Data deemed reliable but not guaranteed.
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https://www.madisonadams.com/research/new-jersey-property-tax-research
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SELLER GUIDANCE
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ABOUT SELLER GUIDANCE MARKET LEVERAGE PRICING RISK RECOMMENDED STRATEGY
Ubes eumams et MECEErs ® (e e Strong. Elevated; expect reductions. Hold Price but Stay Within Range.

price, position, and negotiate with confidence.

MARKET I_EVERAEE INDEX (MI_I) A1-100 score showing how much negotiating power sellers have right now.

@ B[| STRONG SELLER'S MARKET

Buyers are competing and homes move quickly. Sellers can usually hold firmer on price and terms.
A1-100 score estimating how likely a home is to remain on the market longer and require price reductions iflisted above
MISPRICING RISK INDEX (MRI) current market value.

0 ']3 ELEVATED MISPRICING RISK

Overpricing is often punished. Pricing needs to be precise to avoid staying on the marketlongerand price reductions before the propertysells.

DIS[:I]I_INT [:LIMATE IND":ATI]R (D[:I) Shows whether homes are typically selling below (discounts) or at/above (premiums) the final asking price.

}rj:::} BIDDING-LIP TREND

Homes are commonlyselling above the final asking price, which usually means buyers are competing and sellers can hold firm.

MARKET FRIEINE EUIDE (MFE) :Ioeolphs‘_gshekllers choose the best listing price approach by showing how strong the market is right now and how risky it is to start
/\! HOLD PRICE BUT STAY WITHIN RANGE

Marketis strong but overpricing gets punished. Sellers can be confident onlyif they price inside the most active demand range. Starting too high increases the risk of staying on
the market longerand price reductions.
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ﬁ Source: Madison Adams internal market analysis.
Data deemed reliable but not guaranteed.
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